
 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 



 

About 
Yin-Lynn Low 

 
My Real Estate Story 
 
Yin-Lynn is a Certified International Property Specialist, and a 
real estate sales representative with several years of 
experience. She has a passion for real estate and the tenacity to 
get the best results for her clients.  

Yin-Lynn’s first priority is to make her clients happy. She listens 
to her clients’ needs and wants so that she can achieve the best 
possible outcome in every transaction. She also strives to 
ensure the home selling or buying process is easy and stress-
free and that her clients can count on her any time of day.  

In her first year of full-time real estate work, Yin-Lynn along with 
her team at Royal LePage achieved their first Diamond award 
for bringing in over $15MM+ real estate sales.  

Yin-Lynn is also fluent in English, French, Cantonese and 
proficient in Mandarin. She has gained a strong reputation in her 
field and has a long list of very satisfied clients from both 
residential and commercial real estate. 

How does she know they’re happy with her work? Because, 
when it’s time for their next move, she’s the one they call. 

 Professional 
Profile 
Yin-Lynn graduated from 
University of Toronto with a 
Bachelor of Business 
Administration Degree (BBA). 

Yin-Lynn is passionate about 
helping people and values 
building long-term relationships 
based on honesty, integrity and 
transparency. She was raised 
in a family of real estate 
business and brings to the 
table 14+ years sales & 
marketing work experience with 
a renowned global corporate 
company, Procter & Gamble 
Inc. Yin-Lynn can help you 
make your next move happen 
whether buying or selling your 
home, guiding you to invest in 
the right property or securing 
your next business location. 

   “Lynn really is one of the best Real Estate 
    professionals you can trust.” Tomas T. êêêêê 

   “Yin-Lynn is passionate about solving your  
    problems.” Kitty L. êêêêê 

 

  



 

Home Seller’s Guide 
Selling A Property 
Selling a property can be a daunting experience, especially if you are also in the process of finding your next 
property. The decisions you make along the way could save you - and also cost you - thousands of dollars. That is 
why it is so important to choose a real estate sales representative that you can trust and who will work hard to sell 
your property quickly and for the best possible price. 

Royal LePage 
Over 100 Years of Real Estate 
Expertise 

 I Support 
Royal LePage Shelter 
Foundation 

Royal LePage has been helping Canadians to buy and 
sell homes since 1913 and continues to lead the way in 
the real estate industry by offering premium real estate 
services and supporting local communities. 

Royal LePage recognizes the critical role that agents 
play in their success and ensure they have the latest 
technologies and tools at their fingertips to provide the 
best services to their clients. In-person training, 
dedicated support, and state-of-the-art marketing tools 
ensure that an agent bearing the Royal LePage name 
will give you the service as well as expertise you can 
count on. 

 When you buy or sell your home using my services, I 
will donate a portion of my commission to the Royal 
LePage Shelter Foundation. The foundation has 
raised more than $10 million to support women and 
children living in shelters across Canada. Through 
my commission contributions, I am proud to help to 
provide a safe haven and a new beginning for more 
than 30,000 women and children each year. You can 
find out more about the Royal LePage Shelter 
Foundation here: www.royallepage.ca/shelter. 

 
 
 
 
 
                        Royal LePage Real Estate Services Ltd., Brokerage 

 

 

 
 

 
My  
Commitment  
To You 
 
 
 

 

 

I am committed to your individual needs as a client and ensuring you receive 
personal service of the highest standard. When you list your property using my 
services, you will be in the capable hands of a highly experienced sales professional 
with a comprehensive knowledge of the real estate market. I am motivated to find the 
right buyer for your home, for the right price and in as short a period as possible. You 
can relax knowing that I will advise and listen to you. From listing and marketing your 
property to the most exciting part closing. I will be with you every step of the way. 



 

 

TIPS	FOR	PREPARING	YOUR	
HOME	FOR	SHOWINGS	

 WHAT	A	REAL	ESTATE	SALES	
REPRESENTATIVE	CAN	DO	FOR	YOU	

   
You might only get one chance to 
show your home to a potential 
buyer, so first impressions are 
critical. Whether you are holding an 
open house or buyers are visiting 
your home by appointment, it is 
essential that you present your 
home in the best possible light. 

Buyers will have already judged 
your home before they step 
through the door. They will have 
seen listing photos and read the 
description and now they want to 
really see whether your home lives 
up to the hype. It's time to blow 
them away and secure that offer. 

 

Here are a few general tips 
and ideas that will wow 
buyers the moment they see 
your property: 

• Clear the clutter - one of the 
most important tasks when 
staging your home is to purge 
and clean. When you present a 
clean and clutter-free home, it 
naturally looks bigger and more 
inviting. Buyers will be better 
able to imagine their own 
furniture and belongings 
occupying space and start 
imagining themselves living 
there. 
                            (Continue next page…) 

 The property sales process is a legal construct and my services help 
to add that much-needed layer of consumer protection by ensuring 
laws and best practices are followed by all parties. I also help to 
solve immediate challenges, answer complex questions and 
complete numerous tasks along the way, all of which reduce your 
stress levels and workload. In the end, my services could help you 
to achieve an asking price that is 10% higher than if you handled the 
process yourself. 

 

MY SERVICES INCLUDE: 

P  Helping you to determine the best asking price for your home 

P  Listing your property across multiple high-traffic, high-impact 

channels 

P  Offering advice on how to prepare your home for showings 

P  Providing feedback from all showings and open houses 

P  Updating you on market changes that could affect the sale of 

your property 

P  The pre-qualification of motivated, potential buyers 

P  Negotiating the best possible price and terms on your behalf 

P  Managing all contractual, title and transaction details and 

keeping you informed of developments and progress 

P  Professional Staging Consultation 

 

 
 
 



 

 

TIPS	FOR	PREPARING	YOUR	
HOME	FOR	SHOWINGS	(Cont’…)	

 MY	PROVEN	MARKETING	STRATEGY	

   
• Create a light and bright look 

- buyers typically prefer to see 
bright rooms, so remember to 
include lighting in your staging 
plans. Open your blinds, pull 
back the curtains and let the 
light flood in. Try to arrange 
viewings during the brightest 
part of the day or when the sun 
is shining on the best rooms in 
the house. 

 

• Take care of repairs - buyers 
will be looking around your 
home to spot if there are any 
immediate repair costs they will 
need to include in their budget. 
Take care of as many repair 
jobs as possible before you 
start showing your house.  

 

• Don't forget curb appeal - 
your home can tell buyers a lot 
from the outside. Make sure 
you don't forget to improve your 
home's curb appeal. 
Powerwash driveways and 
walkways, clean your windows, 
mow the lawn and trim 
overgrown greenery. 

 When you decide to sell your home, the first thing to do is to list your 
property with an experienced listing representative. Selling a 
property involves a huge amount of paperwork, research and effort. 
My expertise in real estate and knowledge of local and national 
market trends will ensure I help you to reach qualified, motivated 
buyers and get top of market value for your home. 

My strategy for selling your home is simple but effective. I use a 
wide variety of channels to maximize the marketing exposure of 
your property, bringing it in front of as many buyers as possible. I 
will keep you informed of all activities and developments as they 
happen ensuring you are always in the loop. 

I use a proven marketing action plan that typically includes 
marketing your property on the following channels: 

•   Multiple Listing Service (MLS) 

•    Certified International Property Specialist Network 

•    National Association of Realtors 

•     www.royallepage.ca 

•     www.lynnlow.com 

•    www.facebook.com/lynnlowrealestate 

•    www.instagram.com/lowyinlynn 

•    Wechat Moment @Yin-LynnLow 

•    RealMaster App @Yin-Lynn Low 

•  New listing notification to all agents in my brokerage’s offices 

•  Direct email campaigns 

•  Announcements to all potential buyers in my database 

•  Prominent positioning of a For Sale & Open House Sign 

•  Arrangement of Open House 

•  Professional Property Pictures, Feature Sheet & Floorplan 



 

 

STAGING:	Those Little Extras That Can Make So Much Difference	
 

Staging a property is the process of strategically arranging decor and furnishings to make a 
house look its best ready for selling. The process may involve moving all of your own stuff out 
and renting staging furniture or paring down and refreshing your own belongings. 

Here are some tips for staging your own home: 
 

• Stage Important Rooms First - focus on the most important living spaces first. Think about 
where you and your family spend most of your time. Start with the entrance as this will give the 
first impression to buyers as they step through the door. Then, move onto the living room followed 
by the master bedroom and kitchen. 

 
• Remove and/or Rent Furniture - a good rule is to remove half of your furniture. This might be 

difficult as you still need to live in your home, but it is definitely worth the sacrifice. To really make 
your home look like a showhome, you can rent key furniture pieces such as sofas, coffee tables, 
and more. 

 
• The Little Extras - fresh flowers in a vase, a bowl of fresh fruit on the kitchen counter and folded 

towels in the bathroom make great finishing touches to your home. 
 

OR 
 

Hire Home Staging Experts 

Professional Home Stagers can reduce your inconvenience, time and money on staging work. 
They have the skills to make your home visually appealing to prospective buyers because they do this 
daily as their professional job. Their work may involve and manage renovations and landscaping, 
purging, organizing, rearranging reusable furniture items that you own, cleaning, bring in new furniture 
items to give your home a refreshed space, and more. Staging your house properly can decrease the 
amount of time that your house sits on the market for sale and increase its value. I will recommend a 
Professional Home Staging Expert and will cover the initial Home Staging Consultation fees so that you 
can get the expert advice and recommendations prior to signing with the Stager to help you. 

 BEFORE     AFTER BEFORE   AFTER 



 

 

PRICING	YOUR	PROPERTY:	Getting the Balance Right	

Pricing a property is somewhat of a balancing act. While you might have a figure in mind of what you would 
expect to get for your home, the market may say differently. That is why I use many variables when pricing your 
home. By analyzing current market trends and making comparisons with other properties in the same local area, 
I can arrive at the most realistic listing price - a listing price that you are happy with and that will help you to get 
that quick sale. 

 

In-Depth Analysis of the Market 

My analysis is focused on four segments of market data: 

• Comparable properties that are currently for sale 

• Comparable properties that have recently sold 

• Comparable properties with sales pending (i.e. sold conditionally) 

• Comparable properties that failed to sell (i.e. suspended, terminated) 

 

By analyzing the properties that are currently for sale, I can compare the alternatives that buyers have to 
choose from. This analysis will also help to ensure that your property is not underpriced.  

Properties that have recently sold or that have sales pending can tell me a lot, too. By analyzing these properties, 
I can see how much sellers have received for similar properties over the past few months.  

Of course, there are also those properties that fail to sell and it is important to include these in my analysis. 
Failure to sell can be down to a number of factors, but overpricing is often a common reason. As mentioned later 
in this guide, overpricing can have severe consequences for sellers and could actually result in your getting less 
money for your property.  

By carefully studying what is and what is not currently working in your market, I can get a clearer picture of the 
potential market for your property. This will help me to strategically price, list and position your property so that it 
attracts motivated buyers and achieves the best possible price within a reasonable timeframe. 

 

 
 
 
 
 
 





 

 

	

THE	PRICING	PYRAMID	
My pricing pyramid below clearly illustrates the connection between your asking price and how many 
buyers, showings and offers you can attract. When you price your home at fair market value, you can 
expect to see a reasonable percentage of interested buyers. When a property is underpriced, you'll 
attract a greater percentage of buyers but a lower amount of money for your home. When you overprice 
your home, you'll attract less interest and fewer offers. 

 

	

YOUR	HOME’S	OPTIMUM	TIME-ON-MARKET 

The longer your home is on the market, the more buyers will start to think there may be something wrong 
with it. The optimum time-on-market for most properties is 3 to 5 weeks. This is the time when a property 
listing will be at its freshest and enjoy maximum market exposure and interest from potential buyers. It is 
critical, therefore, that I price your property correctly so that I can maximize its potential during this three-
week window. 

When a property is not sold within this timeframe, whether due to overpricing or another issue, the listing 
can start to turn "stale" and lose momentum. Less interest means fewer showings, less offers and less 
likelihood that you'll get the asking price.	

	



 

 

MY	COMMITMENT 

	 
Many factors go into a successful property sale. The good news is that I can take care of the finer details 
so that you can focus on finding your next property. 

I will ensure that your property is not only priced competitively but that it also receives maximum market exposure 
and is put in front of qualified, motivated buyers who are serious about finding their dream home. I will also give 
you actionable advice on how to improve the salability of your property. From highlighting and showcasing the 
unique features and character of your home to creating the right atmosphere during showings, I will be on hand 
to give you all the assistance you need. 

Once you receive an offer, I will carry out any necessary negotiations on your behalf, helping both parties to 
reach a satisfactory offer as quickly as possible. I will then work hard to ensure that everything is signed, sealed 
and delivered by the closing date and keep you informed of progress every step of the way. 

Quite simply, when you choose to list your property using my services, you will experience expert advice, 
genuine support and an enjoyable process. This is my promise to my clients and I look forward to getting started. 

 

Sincerely, 

Yin-Lynn Low 
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CLIENT’S	REVIEWS 
 
First Time Home Buyers  

Thanks a million for your help with our first home. You are so special and so appreciated! You are honest, and 
your work is responsible. Takes positive initiate, bears hardship and she is strong in her work.  
– Erica & Shou 
 
 
 

We are a young family and Yin-Lynn helped us buying our first home. We interviewed a few awesome agents 
but she was the outstanding one. She mastered all kind of real estate trade - pre-construction, resale, 
commercial, and rental. She is a committed professional and possesses in-depth knowledge of the real estate 
market. Most importantly, we do appreciate her honesty, fairness, and transparency. We were in a bidding war 
for a condo in North York. We wanted to bid $80k more than asking price. Yin-Lynn told us it was excessive 
and recommended an appropriate bid - which was much lower than our intended price. We lost the bidding but 
she found us a beautiful home which was in amazing location as well as within our budget. We still keep in 
touch. We will work with Yin-Lynn again (if God willing) and strongly recommend her to anyone. – David L. 
 
 
 

I had a great experience buying my condo with Lynn. She is extremely knowledgeable, professional and a 
responsible real estate agent, always ready to go the extra mile to help her clients. Very patient and 
experienced. Definitely would recommend her to friends and family. – Ting C. 
 
 
 

Hi, just a note to say thanks for all you have done for us throughout this process. As first-time buyers, we had a 
lot of unanswered questions regarding the purchase of our home. Thank you for providing the answers to 
many of these and giving us informed advice on the homes that we visited! – Ann S. 
 
Experienced Homeowners & Buyers 

Lynn Low exceeded our expectations!! After an unsuccessful relationship with our last agent who became 
complacent and didn't really convey confidence in truly representing our needs, Lynn jumped in immediately 
to help us. Lynn worked endless hours day and night whether it be to research city permits/applications, seller 
intentions, Feng Shui concerns and potential neighborhood issues above the typical market comparable. Lynn 
even mediated concerns over several hours from both sets of overbearing Asian parents to ensure we could 
focus on our key house criteria. Lynn found us a great house in less than a month (in the number 1 
neighborhood in Toronto) that we wouldn't have even seen as it was originally listed $400k above our budget. 
She managed to negotiate a fantastic deal on Xmas eve and structure in favorable conditions which was 
unheard of in the peak of 2017. Best agent ever!! – Danny W. 
 
 
 

Yin-Lynn was a pleasure to have as my real estate agent! She was efficient, quick to respond and provided all 
the information that I needed to make the best decision in choosing my investment property. She went above 
and beyond to ensure that the transition process went smoothly and best of all, she secured the property at the 
offer that I was hoping for. Definitely recommend her service to anyone looking for a reliable and top-notch 
agent! – K. Shen 
 

Overall Average Star Rating 
Reviews 

5 êêêêê  



 

 

 

 

International Client (US)	 
Yin-Lynn Low is a very good real estate agent in Toronto. She acts quickly and is very professional 
throughout the leasing process. I was traveling outside the country, she worked with me in 12 different 
time zones and taught me how to sign the documents via Docusign. She advised me on the local 
rental market. She was quick to list my unit, and we had multiple showings in one day. She found me a 
tenant in a matter of days. I am very happy to know Yin-Lynn and was happy to have her handle my 
case. I highly recommend working with her and I hope to work with Lynn again in the future. Thank 
you. – Sunny S. 
 
 
Investors/Landlords 

If I could give Yin-Lynn Low a 6 star review I would! Lynn was extremely patient with us, going through 
the entire purchasing process from A to Z, making sure we understood everything fully. We had put in 
a few offers on condos and Lynn took that extra step for each unit to ensure there weren’t any 
surprises. I work as a mortgage broker and I would highly recommend Lynn to all my clients after 
witnessing her professionalism, while delivering a great personable client experience. Lynn, thank you 
very much for helping us with our purchase and ensuring it went through smoothly. I look forward to 
working with you again in the future. – Peter and Adrianne 
 
 
I had the pleasure of having Lynn represent me as a buying agent. My experience with Lynn was truly 
a wonderful experience as she went above and beyond to make sure all of our needs were met. Lynn 
is extremely knowledgeable and will provide you with all the necessary information to make the right 
decision. In addition, if you are looking for someone who is willing to hustle and close deals, Lynn is 
definitely the person you would want to look for. She works around the clock whether it be off hours or 
holidays to make sure the deal closes. Finally, if you want someone who is able to negotiate, Lynn is 
also go-to person as she was able to negotiate a fair price for our purchase even though our offer was 
less than what the seller was hoping for. – Dave L. 
 
 
Leasing (Tenants) 

Yin-Lynn Low provided us with fantastic and professional support when we were looking to rent a new condo. 
She spent much of her time calling and inquiring about different policies and regulations to ensure we would 
find a perfect home for ourselves and our pets. We were able to find an amazing home within just 3 days of 
searching! Lynn went above and beyond to explain the entire process to us, and ensuring that we understood 
exactly what we were signing. We are so grateful to have found Lynn and are amazed at how tirelessly she 
works for her clients!! Thank you, Lynn! – Ali K. 
 
 
 
 

Overall Average Star Rating 
Reviews 

5 êêêêê  



 

 

 
 
 
Commercial Warehouse 
 
We met Yin-Lynn when we started our search for a new distribution center. In a challenging and very hot 
market, she continuously communicated with us and worked to find the best options for her client. I am grateful 
for her approach and efforts to understand our objectives and actively work towards fulfilling our needs. Thanks 
to her, we were able to find a very nice property. – President, Azuma Foods (Canada) 
 
 
 
Commercial Retail (Tea Shop Business) 
 
I will recommend Lynn to any prospective buyer. Lynn is a true professional she was very knowledgeable 
about the process and acted very quickly. She was on top of all concerns and was able to remain focused of 
her busy schedule. She was reliable, amazing equipped for real estate solutions. – Carmen C. 
 
 
 
Commercial Purchase (Outside of GTA) 

I just bought my commercial building with Lynn as my agent. She was professional, quick, passionate and 
helpful. I highly recommend her as a realtor. – Chrishna P. 
 
 
 
Referrals and Other Endorsements 
 
Lynn really is one of the best Real Estate professionals you can trust. – Tomas T. 
 
Yin-Lynn is passionate about solving your problems. – Kitty L. 
 
Young, energetic and hope. – Tony W. 
 
Thanks Yin-Lynn Low for all the hard work and great help to make this happen! Lynn is a very knowledgeable 
and helpful sales representative. I recommend her to everyone that looking for your valuable property. – Grace 
M. 
 

 

 

“Making Dreams Come True. Helping You is What I do.” 
 Yin-Lynn Low

 

Overall Average Star Rating 
Reviews 

5 êêêêê  



 


