
OFFERING MEMORANDUM

$8,000,000
2135 Dundas St West
Oakville, ON L6M 4H6

Presented by:
HARRY S. GWARTZ | Broker 

Royal LePage Your Community Realty, Brokerage
P  905.510.4105   O  416.637.8000
hsg@royallepage.ca

2135 Dundas Street West
Oakville, ON L6M 4H6

www.royallepagecommercial.com



TABLE OF CONTENTS

Executive Summary
Introduction
Investment Summary
Investment Merits

Property Overview
Property Description
Property Photos
Aerial View
Amenities Map

Market Overview
Location 
Neighbourhood 
Demographics 

Company 
Harry S. Gwartz
Royal LePage Commercial



EXECUTIVE SUMMARY
Royal LePage Commercial Your Community Realty Inc., Brokerage has been exclusively retained by the Owner to offer to qualified investors an 
opportunity to purchase 2135 Dundas Street West, Oakville, Ontario (the “Property”), a prime piece of land adjacent to the new Oakville Hospital 
and planned life sciences park. The Property consists of 3.2 acres of land located within the employment and healthcare use district in Oakville’s 
premier development zone.

Investment Merits
Valuable Location – 2135 Dundas Street 
West is located in the most the most de-
sirable commercial expansion location in 
Oakville. Permit use focuses on employment 
and healthcare. It’s the perfect opportunity 
for immediate development or for a land 
hold. 

In Good Company – The property sits ad-
jacent to the new 1.6 million SF Oakville 
Hospital and campus, the only regional hos-
pital in the Halton region. To the east of the 
hospital, is a planned 4.5 million SF science 
campus, which could result in thousands of 
jobs. Nestled next to the Property is a deep 
resource pool of residential properties. That 
combined with the bustling foot traffic of the 
new developments, positions the Property 
with tremendous development potential.

Upside Potential – With explosive growth 
on Dundas Street West, the Property has 
tremendous long-term value for development 
of Medical, Prestige Office, R&D Facility, 
Hotel, Multi-Family Retirement, Auxiliary Retail 
or a Build-to-Suit corporate headquarters or 
regional office.



Property Description 
2135 Dundas Street West sits in the most desirable development 
area of Oakville. With a business forward mentality, the city of 
Oakville is open and accepting to development of “forward thinking” 
projects. With the permitted uses, there are a multitude of possibil-
ities for future build-out of this land. For investors interested in land 
holds, this land is perched in the perfect location for any portfolio. 

PROPERTY OVERVIEW



Oakville is a suburban town in Southern Ontario, Canada. Located in Halton Re-
gion, on Lake Ontario, it is part of the Greater Toronto Area and has a population of 
182,520. It sits 30 minutes from downtown Toronto and an hour’s drive from Niagara 
Falls and the United States border. Oakville’s identity is shaped by its relationship to 
the natural wonders of the land and thriving industry, which make it one of the most 
affluent towns in Canada.

The town of Oakville’s vision is to become the most livable town in Canada. Business 
plays a major role in achieving that vision in providing job opportunities. 

Oakville’s medium household income ($101,675) is one of the highest in Canada and 
the unemployment rate is one of the lowest.  Oakville will continue to experience rapid 
growth and is projected to reach 229,500 by 2021. (1) 

Well within reach of major US markets – just a short one-hour drive from Oakville to 
one of two US border crossings at Niagara Falls and Buffalo, NY

(1) Oakville business Profile 2011

LOCATION



TRANSPORTATION POPULATION
Oakville has a younger population than the Canadian national aver-
age.  Minors (under 19 years of age) totaled 28.1% of the 
population versus 11.7 % who are pensioners.

Oakville’s transportation infrastructure allows for easy access to 
three (3) 400 series highways, intermodal rail facilities, two interna-
tional airports and two shipping ports. 

Airports
1. Lester B. Pearson International Airport

40 kilometres/25 miles from Oakville
Canada’s busiest airport – handling over  
30,00,000 passengers annually
CAT IIIA capability
24/7 customs clearing

2. John C. Munro – Hamilton International Airport
40 kilometres/25 miles from Oakville
Full passenger and cargo services across North America
Canada’s premier airport for freight and cargo aircraft
Canada’s largest integrated courier airport

 

Freight Service
Canadian Pacific’s Expressway intermodal rail freight terminal is 
located 20 kilometres/12 miles north of Oakville, offering truck-rail 
service throughout North America.

OAKVILLE CANADA
Minors

Pensioners

28.1%

11.7%

24.4%

13.7%

The median household income is 

Total private dwellings

Population density per square Kilometer

Land Area (Square km)

$101,675

63,894

1,314.2

138.88



LABOUR FORCE
LABOUR FORCE

EMPLOYMENT BY INDUSTRY

Participation Rate
Unemployment Rate
Population 15 Years and Over
Total Employed

Agriculture & Resources
Construction
Manufacturing
Wholesale Trade
Retail Trade
Finance and Real Estate
Health Care and Social Services
Educational Services
Business Services
Other Services
Total Labour Force

EMPLOYMENT BY INDUSTRY
No Certificate, Diploma or Degree
High School Graduate
Apprenticeship
College Certificate or Diploma
University Diploma, Certificate or Degree

*Source: Stats Canada 2006 Census

70.90%
5.30%
130,205
87,390

1,160
3,765
9,725
6,505
9,625
10,635
6,975
6,355
22,545
13,855
91,150

18,515
31,325
6,820
23,730
49,810



BUSINESS
The town of Oakville’s vision is to become the most 
livable town in Canada. Business plays a major role 
in achieving that vision in providing job opportunities, 
thereby bolstering economic prosperity and residential 
development.

Oakville promotes an innovative environment that makes 
it a priority destination for businesses.  Situated in the 
epicenter of Canada’s golden horseshoe, Oakville is a 
dynamic community with one-quarter of the Canadian 
population living within a 100 mile (160 km) radius. 

Non-Residential Development Projects
In 2014, three of the top five non-residential construction 
projects were for the development of office or medical 
office buildings. This is in contrast to the 2013 where 
commercial projects dominated the market. A number 
of projects are underway and construction began on the 
Westbury International Centre in Winston Business Park, 
which will be a 219,174 square foot, state-of-the-art 
office building, as well as on a four-storey medical office 
building next to the new Oakville hospital. The Palemo 
medical office building finished construction in the sum-
mer of 2014. 

Real Estate Market Overview
Oakville’s office market remained strong in 2014 with 
positive absorption numbers in all four quarters. Strong 
leasing activity in Joshua Creek Phase 1 and Great 
Lakes Business Park contributed to a slight lowering of 
vacancy rates to 14.3% compared to 16.2% in 2013. 
Totally inventory increased 2.9 million square feet in 
2014. 



- Ford’s Oakville Assembly Plant building all new global Edge  
  utility vehicle 
 
- Tim Hortons merges with Burger King in $12-billion deal 
 
- Oakville’s KMI combines with MSDOnline to create one of the world’s  
  largest EHS software companies 
 
- RioCan Oakville Place announces $30 million redevelopment  
 
- iFly Toronto opens its doors for skydiving enthusiasts 
 
- Oakville’s Glen Abbey Golf Course to host the 2015 RBC  
  Canadian Open 
 
- Oakville Town Council supports Sheridan’s vision to become a  
  university 
 
- Oakville’s Pelmorex Media — the Weather Network’s parent compay, 
  turns 25  
 
- Shred-it announces merger with Cintas’ Corporation; new company    
  to be headquartered in Oakville

2014 BUSINESS HEADLINES



TOP 10 COMPANIES

Ford Motor Company
4,950 Employees
Canadian Headquarters

UTC Aerospace Systems
900 Employees
Engineering and manufacturing

Tim Hortons
850 Employees
TDL Group Headquarters

Siemens Canada Ltd. 
720 Employees
Canadian Headquarters

GE Water & Process Technologies
500 Employees
Manufacturing

Extendicare Canada Ltd.
500 Employees
Home and nursing care

AMEC
450 Employees
Engineering Services

PwC
400 Employees
Financial Services

Innomar Services
AmeriSourceBergen
400 Employees

Travelers Canada
300 Employees
Insurance



DEVELOPMENT

DEVELOPMENT SCENARIO
COMMERCIAL SCENARIO
152,000 sq. ft. Class A office building
Assessed value: $32.000,00
(assumes 10 acre land requirement)

INDUSTRIAL SCENARIO
80,000 sq. ft. manufacturing facility
Assessed value: $8,700,000
(assumes 6 acre land requirement)

The above examples show the estimated front-end costs for business to location in Oakville, Burlington, and Mississauga based on three major cost factors: 
land, development charges, and taxes.

Oakville remains in the middle of the cost spectrum between Burlington and Mississauga in both scenarios. The gap between Oakville and Burlington in the 
commercial scenario is almost negligible and has closed considerably between 2013 and 2014. The gap has also started to close between Burlington and 
Oakville in terms of the industrial scenario. Mississauga remins the most expansive in both scenarios.

Oakville

Burlington

Mississauga

$0      3 Mil      6 Mil     9 Mil     12 Mil    15 Mil

Oakville

Burlington

Mississauga

$0      2 Mil      4 Mil     6 Mil     8 Mil    10Mil

Taxes Development
Charges

Land Taxes Development
Charges

Land



LAND VALUES
Oakville continues to be competitively priced in 
relation to other GTA communities and its average 
price per acre is still lower than many communi-
ties.

TAX RATES
Oakville’s industrial and commercial/office rates 
decreased for the sixth consecutive year in 
2014. The commercial/office tax rate in Oakville 
was lower then the FTA average of 2.189% and 
ranked sixth lowest across GTA, up one spot 
from 2013. 

Oakville’s industrial tax rate was positioned mid-
way when compared to rates across the GTA. At 
3.105%, the industrial tax rate was slightly higher 
than the GTA average of 2.929%. 

The communities of York and Peel regions held 
industrial tax lower than the GTA average, while 
communities in Durham and Halton regions tend-
ed to observe slightly higher than average rates.



MAJOR NON-RESIDENTIAL DEVELOPMENT PROJECTS

Address Construction ValueArea Description

2195 North Service Road W

2201 Bristol Circle

493 Dundas Street W

2525 Old Bronte Road

3075 Hospital Gate

2478 Ninth Line

2679 Bristol Circle

2486 South Service Road W

1670 North Service Road E

3470 Superior Court

$224,286,831 Expansion of Mid-Halton treatment plant

Seven story commercial office building

New Fortinos supermarket

Five story office building and parking garage
for business & personal services

Four storey medical office business

New mosque

Interior alterations for Aerosports Trampoline Park

New Oakville Mini Dealership

Two story office building

Interior alterations to office building

106,102

219,691

48,689

211,018

83,956

48,875

24,294

21,076

35,565

42,302

$28,574,000

$16,500,000

$19,524,020

$12,400,000

$10,000,000

$6,319,600

$5,500,000

$4,625,684

$3,500,00



ROYAL LEPAGE COMMERCIAL
Innovation and service excellence have developed and propelled 
the Royal LePage brand since 1913. Royal LePage helped pio-
neer the growth and development of commercial real estate in 
Canada. Our leadership heritage in commercial real estate gives 
meaningful vision to today’s national network of dedicated com-
mercial real estate professionals and their clients alike. 

Our Professionals
Royal LePage Commercial professionals meet criteria for knowl-
edge, experience and performance, providing credible, quality 
representation you can rely on. With more than 250 agents in 70 
locations across Canada, its strength is based on the number of 
commercial real estate professionals already established within 
our large urban centres, cities and towns, equipped with the local 
market knowledge and expertise to serve businesses and inves-
tors. They engender a culture of collaboration where knowledge, 
information and resources are developed and discreetly shared 
between large urban centres and smaller markets, coast-to-
coast. 

Partners for Success
This partnership mentality is further extended to our respected 
industry associates, all with the goal of collaborating to meet 
unique client needs. 

Whatever your Commercial Real Estate need, Royal LePage 
Commercial delivers – wherever you are, or wherever you need to 
be.

COMPANY

An experienced broker who excels 
at advisory and at providing strategic 
framework for his clients allowing for a 
seamless and successful transaction.

Harry S. Gwartz, Broker

Royal Lepage
Your Community Realty Inc., Brokerage
E. hsg@royallepage.ca

PROFESSIONAL EXPERIENCE
Harry S. Gwartz has been involved in the commercial real estate
industry for over 8 years with experiences covering landlord, tenant
and advisory roles. Mr. Gwartz has represented private, institutional
and government clients in many high profile assignments, with
specialty in deal origination, development feasibility and transaction
management, Mr. Gwartz has completed over $1 Billion worth of
advisory and financing projects. During his career. Mr. Gwartz has
been involved in all asset classes of real estate with a focus on
development, retail and office properties. 

VARIOUS CLIENTS
- Toronto Transit Commission
- Canadian Broadcasting Corporation
- Waterfront Toronto
- Sunnybrook Health Science Centre
- VIA Rail Canada
- Toronto Dominion Bank

- City of Toronto
- Dundas Real Estate
- Craft Developments
- Roadsport Honda
- Yogurty’s

9.3% of the Royal LePage Commercial 
transactions in GTA Q1 2015 (over 
$1,000,000) 



CONFIDENTIALITY & DISCLAIMER 
 
Royal LePage Commercial Your Community Realty Inc., Brokerage 
(herein after “Broker”) has been retained as exclusive advisor to the 
Owner regarding 2135 Dundas Street W, Toronto ON M6R 1X1 (“The 
Property”).

The enclosed information has been prepared by Broker for use by a 
highly selected number of parties and does not purport to be all-in-
clusive or to contain all of the information, which prospective inves-
tors may need, or desire. All projections have been developed by 
Broker and designated sources and are based upon assumptions 
relating to the general economy, competition, and other factors be-
yond the control of the Broker and Owner, and therefore are subject 
to variation. No representation is made by Broker or the Owner, as to 
the accuracy or completeness of the information contained herein, 
and nothing contained herein is, or shall be relied on as a promise or 
representation as to the future performance of the Property.

Although the information contained herein is believed to be correct, 
Owner and its employees disclaim any responsibility for inaccuracies 
and expect prospective purchasers to exercise independent due 
diligence in verifying all such information. Further, Broker, the Owner 
and its employees disclaim any and all liability for representations and 
warranties, expressed and implied, contained in, or for omissions 
from the enclosed information or any other written or oral communi-
cation transmitted or made available to the recipient. The enclosed in-
formation does not constitute a representation that there has been no 
change in the business or affairs of the Property or the Owner since 
the date of preparation of the enclosed information. Analysis and 
verification of the information contained in the enclosed information is 
solely the responsibility of the prospective investor. 

Additional information and an opportunity to inspect the Property will 
be made available upon written request to interested and qualified 
prospective investors. Contact with any of the Property’s employees 
and tenants without prior approval of the Owner, is strictly prohibited.

The Owner and Broker expressly reserve the right, in their sole discre-
tion, to reject any and all expressions of interest or proposals to invest 
in the Property and/or terminate discussions with any entity at any time 
with or without notice.

The Owner shall have no legal commitment or obligation to any entity 
reviewing the enclosed information or making a proposal to invest in the 
Property unless and until a written agreement for the investment in the 
Property has been fully executed, delivered, and approved by the Own-
er and its legal counsel, and any conditions to the Owner’s obligations 
thereunder have been satisfied or waived. Broker is not authorized to 
make any representations or agreements on behalf of the Owner. 

The enclosed information and its contents, except such information, 
which is a matter of public record or is provided in sources available to 
the public, (such contents as so limited herein called the “Contents”) 
are of a confidential nature. By accepting the enclosed information, 
you agree (i) to hold and treat it in the strictest confidence, (ii) not to 
photocopy or duplicate it, (iii) not to disclose the enclosed information 
or any of its contents to any other entity (except to outside advisors 
retained by you, if necessary, for the completion of your Due Diligence) 
without the prior written authorization of the Owner or Broker, (iv) not to 
use the enclosed information or any of the contents in any fashion or 
manner detrimental to the interest of the Owner or Broker (v) not to have 
any contact with any of the tenants and/or  employees of the Property 
without prior approval of the Owner, and (vi) to return the enclosed 
information and other materials furnished to you to Broker  immediately 
upon request of Broker or Owner.

If you have no further interest in the Property, please return the enclosed 
information and all other materials furnished to you forthwith and 
continue to abide by the provisions herein. By accepting the enclosed 
information you agree to abide by the terms and conditions herein.


